
Customer Consignment 
Module



Pros of using consignment

• Reduces risk for new products or sales channels

• Restock as it sells

• It gets the product in front of customers

• Customer savings on inventory costs

• Helps nurture a better supplier / retailer relationship



Cons of using consignment

• Managing consignment stock

• Maintain different spreadsheets

• Errors in reporting will lead to lost stock and lost profits



Ultriva Solution

Define consignment customers as different locations in MRP. Then 
create a stock transfer to bring products in and create sales orders from 
that location as they are sold.



Loop Setup

Supply 
Work 
center

Supply 
Work 
center

Plant
Master 
Label

Master 
Label

Master 
Label

Master 
Label

C
u

st
o

m
er

Scans 
Master label

Ships Master 
label

Sales 
Order 

Cards
Released



Features

• Virtual Sales Order

• Sales order integration

• Sales Order Sync

• Sales Order fulfilment

• Sales Order Integration Report

• Sales Order View Screen



Consignment Sales order Scan
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Benefits

• Inventory Reduction

• Visibility

• Lot/Serial tracking

• Managing consignment stock

• All benefits of using Ultriva


